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a sequal to the fall in the quantum of sales. Firm I and IV
were able to decrease their Josses by increasing sales whereas
in Firm VIII reduction of losses was associated with reduction
in sales.
A firm could minimise its accumulated losses and defer
expenses only when it could cover part of the fixed costs be-
sides variable costs. Otherwise, it had to put a stop to prod-
uction. Of the 7 sick firms, 5 firms (II, III. IV, VIII and X)
had to stop production on account of this.
Except Firms VI and VII the remaining ones in the
chemical category used indigenous raw-materials but firms III
and V used one or the other controlled raw-material supplied
by government. Such supplies were inadequate as government
policy is normally in favour of allotment to large-scale indus-
trial units as against small-scale industrial units. All the firms
except Firm IX in the electronics and allied categories used
imported as well as indigenous raw-materials. All the sick
firms except firms VIII and X faced problems of procurement
but Firm X suffered from a steep rise in the prices of raw-
materials.
Five firms V, VI, VII, VIII and XI did not face any
prrblems regarding procurement* Of these only Finn V11I
was sick inspite of favourable raw-material supplies.
Firm I was affected by the problems as to the supply of
raw-materials. It was an outcome of chain reaction. The
general shortage of raw-imaterials in the market affected 2
firms viz., Firm II and XL Government supplies posed difficul-
ties for 2 firms viz., Firm III, aipd.V. Transportation of raw-
materials created problem, for 2 firms (IV and IX). Due to
lack of working capital 3 firms (II, V and IX) became sick
because they could not purchase in required quantities. Only
one Firm (Firm X) was affected by the steep rise in the price
of row-materials.
Except Firms II and V all the firms in the chemical int-
dustry faced competition from small-scale, large-scale as well
as public enterprises. All the sick firms (I to IV) in this
group had a severe marketing problems. ^Firu^s I and III
faced competition from large public enterprises inspite of tJ^e